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Making Smart Investment Decisions

The RIA channel continues 

to grow: $75 billion in assets 

flowed into the RIA channel 

in 2011 alone.1
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1  Cerulli Quantitative Update, Advisor Metrics 2012

You have an entrepreneurial spirit and a strong work ethic. That’s how 

you’ve achieved success in a competitive field—by spotting opportunities 

not readily apparent to others and making bold, smart choices for yourself 

and your clients.

Now, you’re facing another, more personal choice: Whether you want to leave 

your current firm and go out on your own as an independent Registered 

Investment Advisor (RIA). The potential advantages are appealing: You’ll decide 

how to run your business, how to deliver advice to your clients, and whom to 

hire. You’ll also potentially keep more of what you earn. And you’ll be joining 

a growing wave of advisors who have embraced independence. In fact, $75B 

in assets flowed into the RIA channel in 2011 alone.1

Becoming an RIA offers many advantages, but: 
 X What will it cost to secure office space?  
 X How will you acquire the technology you need? 
 X How do you select and onboard staff? 
 X What about your cash flow?

You want to break away from your current firm, but you may not want to 

walk away from your commissions. Making a wrong choice at any one of 

these decision points could cost you—in time, in money, and in client goodwill. 

These competing visions are at war in your head, making it hard for you 

to decide whether to stay at your current firm or become an RIA.

Things to Consider when Becoming an RIA

Increase in RIA Assets
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2 Insights on Independence, Cogent Research, 2012

76% of financial advisors 

who moved to an independent 

business model report they 

are better off financially.2 

What if you could minimize your financial concerns?

Working with TD Ameritrade Institutional, you’ll be able to alleviate many 

of your most acute financial concerns by making smart, strategic decisions 

around how to invest in your business.

 

You’ll be working with a team of expert business consultants who have 

helped thousands of financial advisors build enterprise value, monetize their 

book, and establish thriving firms. They'll help you navigate and select 

the appropriate technology and even offer best practices to help you build 

a high-performing team. 

They'll help you see that by translating many of your short–term costs into 

smart investments, you can feel confident that you’re doing the right thing 

for your clients—and for the long–term value of your firm.  

In fact, according to a study by Cogent Research, 76% of financial advisors 

who moved to an independent business model report they are better 

off financially.2 

To learn more about how you can 

ease your short-term financial 

concerns and build enterprise 

value from day one, please: 

▶ See the full story at 

 tdainstitutional.com/goRIA  

▶ Visit tdainstitutional.com 

 to see how we support   

 advisors through every phase 

 of a transition, or call   

 800-444-6100 to speak with 

 a Transition Consultant today.

 Next Step

% of Financial Advisors Better 
Off Financially

Strategic Decisions Alleviate Financial Concerns
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